Buying a home should be fun, not stressful. As you look for your dream home, keep in mind these tips for making the
process as peaceful as possible.

1. Find a real estate agent who you connect with. Home buying is not only a big financial commitment, but also an
emotional one. It's critical that the REALTOR® you chose is both highly skilled and a good fit with your personality.

2. Remember, there’s no “right” time to buy, justa sthere’s no perfecttime to sell.  If you find a home now, don’t
try to second-guess interest rates or the housing market by waiting longer — you risk losing out on the home of your
dreams. The housing market usually doesn’t change fast enough to make that much difference in price, and a good
home won't stay on the market long.

3. Don't ask for too many opinions.  It's natural to want reassurance for such a big decision, but too many ideas
from too many people will make it much harder to make a decision. Focus on the wants and needs of your immediate
family — the people who will be living in the home.

4. Accept that no house is ever perfect.  If it's in the right location, the yard may be a bit smaller than you had
hoped. The kitchen may be perfect, but the roof needs repair. Make a list of your top priorities and focus in on things
that are most important to you. Let the minor ones go.

5. Don't try to be a killer negotiator.  Negotiation is definitely a part of the real estate process, but trying to “win” by
getting an extra-low price or by refusing to budge on your offer may cost you the home you love. Negotiation is give
and take.

6. Remember your home doesn'’t exist in a vacuum. Don't get so caught up in the physical aspects of the house
itself — room size, kitchen, etc. — that you forget about important issues as noise level, location to amenities, and
other aspects that also have a big impact on your quality of life.

7. Plan ahead. Don't wait until you've found a home and made an offer to get approved for a mortgage, investigate
home insurance, and consider a schedule for moving. Presenting an offer contingent on a lot of unresolved issues will
make your bid much less attractive to sellers.

8. Factor in maintenance and repair costs in your p ~ ost-home buying budget. Even if you buy a new home, there
will be costs. Don't leave yourself short and let your home deteriorate.

9. Accept that a little buyer’'s remorse is inevitab le and will probably pass. Buying a home, especially for the first
time, is a big financial commitment. But it also yields big benefits. Don’t lose sight of why you wanted to buy a home
and what made you fall in love with the property you purchased.

10. Choose a home first because you love it; thent  hink about appreciation. While U.S. homes have appreciated
an average of 5.4 percent annually over from 1998 to 2002, a home’s most important role is to serve as a
comfortable, safe place to live.
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1. Tax breaks. The U.S. Tax Code lets you deduct the interest you pay on your mortgage, your property taxes, as
well as some of the costs involved in buying your home.

2. Appreciation. Real estate has long-term, stable growth in value. While year-to-year fluctuations are normal,
median existing-home sale prices have increased on average 6.5 percent each year from 1972 through 2005, and
increased 88.5 percent over the last 10 years, according to the NATIONAL ASSOCIATION OF REALTORS®. In
addition, the number of U.S. households is expected to rise 15 percent over the next decade, creating continued high
demand for housing.

3. Equity. Money paid for rent is money that you'll never see again, but mortgage payments let you build equity
ownership interest in your home.

4. Savings. Building equity in your home is a ready-made savings plan. And when you sell, you can generally take up
to $250,000 ($500,000 for a married couple) as gain without owing any federal income tax.

5. Predictability. Unlike rent, your fixed-mortgage payments don'’t rise over the years so your housing costs may
actually decline as you own the home longer. However, keep in mind that property taxes and insurance costs will
increase.

6. Freedom. The home is yours. You can decorate any way you want and benefit from your investment for as long as
you own the home.

7. Stability. Remaining in one neighborhood for several years gives you a chance to participate in community
activities, lets you and your family establish lasting friendships, and offers your children the benefit of educational
continuity.

Online resources: To calculate whether buying is the best financial option for you, use the “Buy vs. Rent” calculator at
www.GinnieMae.gov.
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1. They don’t ask enough questions of their lender and end up missing out on the best deal.

2. They don't act quickly enough to make a decision and someone else buys the house.

3. They don't find the right agent who's willing to help them through the homebuying process.

4. They don’t do enough to make their offer look appealing to a seller.

5. They don't think about resale before they buy. The average first-time buyer only stays in a home for four years.

Source: Real Estate Checklists and Systems, www.realestatechecklists.com.
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Not all real estate practitioners are REALTORS®. The term REALTOR® is a registered trademark that identifies a
real estate professional who is a member of the NATIONAL ASSOCIATION of REALTORS® and subscribes to its
strict Code of Ethics. Here are five reasons why it pays to work with a REALTOR®.

1. You'll have an expert to guide you through the p  rocess. Buying or selling a home usually requires disclosure
forms, inspection reports, mortgage documents, insurance policies, deeds, and multi-page settlement statements. A
knowledgeable expert will help you prepare the best deal, and avoid delays or costly mistakes.

2. Get objective information and opinions. REALTORS® can provide local community information on utilities,
zoning, schools, and more. They'll also be able to provide objective information about each property. A professional
will be able to help you answer these two important questions: Will the property provide the environment | want for a
home or investment? Second, will the property have resale value when | am ready to sell?

3. Find the best property out there.  Sometimes the property you are seeking is available but not actively advertised
in the market, and it will take some investigation by your REALTOR® to find all available properties.

4. Benefit from their negotiating experience. There are many negotiating factors, including but not limited to price,
financing, terms, date of possession, and inclusion or exclusion of repairs, furnishings, or equipment. In addition, the
purchase agreement should provide a period of time for you to complete appropriate inspections and investigations of
the property before you are bound to complete the purchase. Your agent can advise you as to which investigations
and inspections are recommended or required.

5. Real estate has its own language. If you don’t know a CMA from a PUD, you can understand why it's important
to work with a professional who is immersed in the industry and knows the real estate language.

6. REALTORS® have done it before. Most people buy and sell only a few homes in a lifetime, usually with quite a
few years in between each purchase. And even if you've done it before, laws and regulations change. REALTORS®,
on the other hand, handle hundreds of real estate transactions over the course of their career. Having an expert on
your side is critical.

7. Buying and selling is emotional. A home often symbolizes family, rest, and security — it's not just four walls and
a roof. Because of this, home buying and selling can be an emotional undertaking. And for most people, a home is
the biggest purchase they’ll ever make. Having a concerned, but objective, third party helps you stay focused on both
the emotional and financial issues most important to you.

8. Ethical treatment. Every member of the NATIONAL ASSOCIATION of REALTORS® makes a commitment to
adhere to a strict Code of Ethics, which is based on professionalism and protection of the public. As a customer of a
REALTOR®, you can expect honest and ethical treatment in all transaction-related matters. It is mandatory for
REALTORS® to take the Code of Ethics orientation and they are also required to complete a refresher course every
four years.
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Make sure you choose a REALTOR® who will provide top-notch service and meet your unique needs.

1. How long have you been in residential real estat e sales? Is it your full-time job?  While experience is no
guarantee of skill, real estate — like many other professions — is mostly learned on the job.

2. How many homes did your real estate brokerage se |l last year? By asking this question, you'll get a good idea
of how much experience the practitioner has.

3. How many days did it take you to sell the averag e home? How did that compare to the overall market?
The REALTOR® you interview should have these facts on hand, and be able to present market statistics from the
local MLS to provide a comparison.

4. How close to the initial asking prices of the ho mes you sold were the final sale prices?  This is one indication
of how skilled the REALTOR® is at pricing homes and marketing to suitable buyers. Of course, other factors also
may be at play, including an exceptionally hot or cool real estate market.

5. What types of specific marketing systems and app roaches will you use to sell my home?  You don’t want

someone who's going to put a For Sale sign in the yard and hope for the best. Look for someone who has aggressive
and innovative approaches, and knows how to market your property competitively on the Internet. Buyers today want
information fast, so it's important that your REALTOR® is responsive.

6. Will you represent me exclusively, or willyour  epresent both the buyer and the seller in the trans  action?
While it's usually legal to represent both parties in a transaction, it's important to understand where the practitioner’s
obligations lie. Your REALTOR® should explain his or her agency relationship to you and describe the rights of each

party.

7. Can you recommend service providers who can help me obtain a mortgage, make home repairs, and help
with other things | need done? Because REALTORS® are immersed in the industry, they’re wonderful resources
as you seek lenders, home improvement companies, and other home service providers. Practitioners should
generally recommend more than one provider and let you know if they have any special relationship with or receive
compensation from any of the providers.

8. What type of support and supervision does your b rokerage office provide toyou?  Having resources such as
in-house support staff, access to a real estate attorney, and assistance with technology can help an agent sell your
home.

9. What's your business philosophy?  While there’s no right answer to this question, the response will help you
assess what's important to the agent and determine how closely the agent’s goals and business emphasis mesh with
your own.

10. How will you keep me informed about the progres s of my transaction? How frequently?  Again, thisis nota
question with a correct answer, but it reflects your desires. Do you want updates twice a week or do you not want to
be bothered unless there’s a hot prospect? Do you prefer phone, e-mail, or a personal visit?
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1. Research before you look. Decide what features you most want to have in a home, what neighborhoods you
prefer, and how much you’d be willing to spend each month for housing.

2. Be realistic. It's OK to be picky, but don’t be unrealistic with your expectations. There’s no such thing as a perfect
home. Use your list of priorities as a guide to evaluate each property.

3. Get your finances in order.  Review your credit report and be sure you have enough money to cover your down
payment and closing costs. Then, talk to a lender and get prequalified for a mortgage. This will save you the
heartache later of falling in love with a house you can't afford.

4. Don't ask too many people for opinions. It will drive you crazy. Select one or two people to turn to if you feel you
need a second opinion, but be ready to make the final decision on your own.

5. Decide your moving timeline.  When is your lease up? Are you allowed to sublet? How tight is the rental market
in your area? All of these factors will help you determine when you should move.

6. Think long term. Are you looking for a starter house with plans to move up in a few years, or do you hope to stay
in this home for a longer period? This decision may dictate what type of home you'll buy as well as the type of
mortgage terms that will best suit you.

7. Insist on a home inspection. If possible, get a warranty from the seller to cover defects for one year.
8. Get help from a REALTOR®. Hire a real estate professional who specializes in buyer representation. Unlike a

listing agent, whose first duty is to the seller, a buyer’s representative is working only for you. Buyer’s reps are usually
paid out of the seller's commission payment.
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1. What are the most popular mortgages you offer? Why are they so popular?

2. Which type of mortgage plan do you think would be best for me? Why?

3. Are your rates, terms, fees, and closing costs negotiable?

4. Will I have to buy private mortgage insurance? If so, how much will it cost, and how long will it be required?
(NOTE: Private mortgage insurance is usually required if your down payment is less than 20 percent. However, most
lenders will let you discontinue PMI when you've acquired a certain amount of equity by paying down the loan.)

5. Who will service the loan — your bank or another company?

6. What escrow requirements do you have?

7. How long will this loan be in a lock-in period (in other words, the time that the quoted interest rate will be honored)?
Will | be able to obtain a lower rate if it drops during this period?

8. How long will the loan approval process take?
9. How long will it take to close the loan?

10. Are there any charges or penalties for prepaying the loan?
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The first step in getting yourself in financial shape to buy a home is to know exactly how much money comes in and
how much goes out. Use this worksheet to list your income and expenses below.
INCOME

]Take Home Pay (all family members)

|Chi|d Support/Alimony

]Pension/SociaI Security/ Disability/Other Insurance

Interest/Dividends
’Other
|Tota| Income

[EXPENSES
|Rent/Mortgage (include taxes, principal, & insurance)

|Life/ Health/Disability Insurance

|Vehic|e Insurance

|Homeowner’s or Other Insurance

|Car Payments

(Other Loan Payments

'Savings/Pension Contribution

|Uti|ities (gas, water, electric, phone)

|Credit Card Payments

]Car Upkeep (gas, maintenance, etc.)
Clothing
]Personal Care Products (shampoo, cologne, etc.)

\Groceries

Food Outside the Home (restaurant meals and
carryout)

'Medical/Dental/Prescriptions

|Household Goods (hardware, lawn, and garden)

|
|
|Recreation/Entertainment |
Child Care |
|
|
|

]Education (continuing education, classes, etc.)

Miscellaneous

Total Expenses

Remaining Income After Expenses
(Subtract Total Income from Total Expenses)
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1. Develop a household budget. Instead of creating a budget of what you'd like to spend, use receipts to create a
budget that reflects your actual spending habits over the last several months. This approach will factor in unexpected
expenses, such as car repairs, as well as predictable costs such as rent, utility bills, and groceries.

2. Reduce your debt. Lenders generally look for a total debt load of no more than 36 percent of income. This figure
includes your mortgage, which typically ranges between 25 and 28 percent of your net household income. So you
need to get monthly payments on the rest of your installment debt — car loans, student loans, and revolving balances
on credit cards — down to between 8 and 10 percent of your net monthly income.

3. Look for ways to save. You probably know how much you spend on rent and utilities, but little expenses add up,
too. Try writing down everything you spend for one month. You'll probably spot some great ways to save, whether it's
cutting out that morning trip to Starbucks or eating dinner at home more often.

4. Increase your income. Now's the time to ask for a raise! If that's not an option, you may want to consider taking
on a second job to get your income at a level high enough to qualify for the home you want.

5. Save for a down payment. Designate a certain amount of money each month to put away in your savings
account. Although it's possible to get a mortgage with only 5 percent down, or even less, you can usually get a better
rate if you put down a larger percentage of the total purchase. Aim for a 20 percent down payment.

6. Keep your job. While you don't need to be in the same job forever to qualify for a home loan, having a job for less
than two years may mean you have to pay a higher interest rate.

7. Establish a good credit history.  Get a credit card and make payments by the due date. Do the same for all your
other bills, too. Pay off the entire balance promptly.
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Credit scores range between 200 and 800, with scores above 620 considered desirable for obtaining a mortgage.
The following factors affect your score:

1. Your payment history. Did you pay your credit card obligations on time? If they were late, then how late?
Bankruptcy filing, liens, and collection activity also impact your history.

2. How much you owe. If you owe a great deal of money on numerous accounts, it can indicate that you are
overextended. However, it's a good thing if you have a good proportion of balances to total credit limits.

3. The length of your credit history.  In general, the longer you have had accounts opened, the better. The average
consumer's oldest obligation is 14 years old, indicating that he or she has been managing credit for some time,
according to Fair Isaac Corp., and only one in 20 consumers have credit histories shorter than 2 years.

4. How much new credit you have. New credit, either installment payments or new credit cards, are considered
more risky, even if you pay them promptly.

5. The types of credit you use. Generally, it's desirable to have more than one type of credit — installment loans,
credit cards, and a mortgage, for example.

For more on evaluating and understanding your credit score, visit www.myfico.com.
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Credit scores, along with your overall income and debt, are big factors in determining whether you'll qualify for a loan

and what your loan terms will be. So, keep your credit score high by doing the following:

1. Check for and correct any errors in your credit report. Mistakes happen, and you could be paying for someone
else’s poor financial management.

2. Pay down credit card bills. If possible, pay off the entire balance every month. Transferring credit card debt from
one card to another could lower your score.

3. Don'’t charge your credit cards to the maximum limit.
4. Wait 12 months after credit difficulties to apply for a mortgage. You're penalized less for problems after a year.

5. Don't order items for your new home on credit — such as appliances and furniture — until after the loan is
approved. The amounts will add to your debt.

6. Don’t open new credit card accounts before applying for a mortgage. Too much available credit can lower your
score.

7. Shop for mortgage rates all at once. Too many credit applications can lower your score, but multiple inquiries from
the same type of lender are counted as one inquiry if submitted over a short period of time.

8. Avoid finance companies. Even if you pay the loan on time, the interest is high and it will probably be considered a
sign of poor credit management.

This information is copyrighted by the Fannie Mae Foundation and is used with permission of the Fannie Mae
Foundation. To obtain a complete copy of the publication, Knowing and Understanding Your Credit, visit
www.homebuyingguide.org.
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1. Know about exclusions to coverage.  For example, most insurance policies do not cover flood or earthquake
damage as a standard item. These types of coverage must be bought separately.

2. Know about dollar limitations on claims. Even if you are covered for a risk, there may be a limit on how much
the insurer will pay. For example, many policies limit the amount paid for stolen jewelry unless items are insured
separately.

3. Know the replacement cost. If your home is destroyed you'll receive money to replace it only to the maximum of
your coverage, so be sure your insurance is sufficient. This means that if your home is insured for $150,000 and it
costs $180,000 to replace it, you'll only receive $150,000.

4. Know the actual cash value. If you chose not to replace your home when it's destroyed, you'll receive
replacement cost, less depreciation. This is called actual cash value.

5. Know the liability. Generally your homeowner’s insurance covers you for accidents that happen to other people
on your property, including medical care, court costs, and awards by the court. However, there is usually an upper
limit to the amount of coverage provided. Be sure that it's sufficient if you have significant assets.
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Condominiums and townhouses offer an affordable option to single-family homes in many markets, and they’re ideal
for those who appreciate a maintenance-free lifestyle. But before you buy, make sure you do your legwork. These are
some of the important elements to consider:

Storage. Some condos have storage lockers, but usually there are no attics or basements to hold extra
belongings.

Outdoor space. Yards and outdoor areas are usually smaller in condos, so if you like to garden or entertain
outdoors, this may not be a good fit. However, if you dread yard work, this may be the perfect option for you.

Amenities. Many condo properties have swimming pools, fitness centers, and other facilities that would be
very expensive in a single-family home.

Maintenance. Many condos have onsite maintenance personnel to care for common areas, do repairs in
your unit, and let in workers when you’re not home — good news if you like to travel.

Security. Keyed entries and even doormen are common in many condos. You're also closer to other people
in case of an emergency.

Reserve funds and association fees.  Although fees generally help pay for amenities and provide savings
for future repairs, you will have to pay the fees decided by the condo board, whether or not you're interested
in the amenity.

Resale. The ease of selling your unit may be dependent on what else is for sale in your building, since units
are usually fairly similar.

Condo rules. Although you have a vote, the rules of the condo association can affect your ability to use
your property. For example, some condos prohibit home-based businesses. Others prohibit pets, or don’t
allow owners to rent out their units. Read the covenants, restrictions, and bylaws of the condo carefully
before you make an offer.

Neighbors. You’re much closer to your neighbors in a condo or town home. If possible, try to meet your
closest prospective neighbors.
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Increase your chances of getting your dream house in a competitive housing market, and lower your chances of
losing out to another buyer.

1. Get prequalified for a mortgage. You'll be able to make a firm commitment to buy and your offer will be more
desirable to the seller.

2. Stay in close contact with your real estate agen  tto find out about the newest listings. Be ready to see a
house as soon as it goes on the market — if it's a great home, it will go fast.

3. Scout out new listings yourself.  Look at Web sites such as REALTOR.com, browse your local newspaper’s real
estate section, and drive through the neighborhood to spot For Sale signs. If you see a home you like, write down the
address and the name of the listing agent. Your real estate agent will schedule a showing.

4. Be ready to make a decision. Spend a lot of time in advance deciding what you must have in a home so you
won't be unsure when you have the chance to make an offer.

5. Bid competitively. You may not want to start out offering the absolute highest price you can afford, but don’t go
too low to get a deal. In a tight market, you'll lose out.

6. Keep contingencies to a minimum.  Restrictions such as needing to sell your home before you move or wanting
to delay the closing until a certain date can make your offer unappealing. In a tight market, you'll probably be able to
sell your house rapidly. Or talk to your lender about getting a bridge loan to cover both mortgages for a short period.

7. Don't get caught in a buying frenzy.  Just because there’s competition doesn’t mean you should just buy it. And
even though you want to make your offer attractive, don’t neglect inspections that help ensure that your house is
sound.
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